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funds taking part in U.S. middle-market 
M&A while family offices f lexed their 
muscles and closed more transactions, 
he said.

Building relationships to find 
deals

Among deals to close in the quar-
ter,  T hompson St reet C apit al Par t-
ners pa id an undisc losed sum to 
recapitalize Global Software Inc, the 
Raleigh, North Carolina, specialist in 
Microsoft Excel automation and report-
ing technology for enterprise-resource 
planning.

Bob Dunn, managing director at the 
St. Louis f irm, said Thompson Street 
Capital managed to win a coveted berth 

as the first institutional investor in GSI. 
Thompson Street Capital acquired a 
majority stake in GSI as part of the deal, 
but the founding family also retained a 
meaningful equity position.

The deal ref lects Thompson Street’s 
focus on partnering with founder -
owned businesses, he said. It landed the 
deal after building a relationship with 
executives at the company.

“We actually met the owners at a 
conference two years ago, well before 
the business was for sale,” Dunn said 
in an email to Buyouts. “Those early con-
versations with the founders put us in a 
good position to successfully execute a 
transaction when the company came to 
market in a formal sale process.”

Summing up its outlook for the 
rest of the year, Henr y McVey, head 
of global macro and asset allocation 
for Kohlberg Kravis Roberts & Co, said 
2016 is emerging as a year of some 
choppier waters.

Despite overhang from the Brexit 
vote, KKR expects more limited upside 
and more volatility than past years, but 
no recession or bear market.

“Markets have cut a wide swath so 
far this year, enticing investors to buy 
and often sell at what was, in hindsight, 
likely the time to do the exact oppo-
site,” McVey said. “We stick to our base 
case that we remain in an ‘Adult Swim 
Only’ investment environment, as we 
see more asynchronous growth ahead.”
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