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on a few transactions at the moment.
“It feels like there are a lot of business-

es coming of age and will look either for 
a new owner or for fresh capital to drive 
growth,” he said. “There’s demand from pri-
vate equity firms and strategic companies. 
When high-quality companies get sold at 
attractive valuations, that may motivate 
other sellers to think about what they want 
to do in terms of strategic capital.”

Gauging opportunities in sluggish 
economy

Looking ahead at consumer-sector deals 
for 2017, Jeff Mills, managing partner of San 
Francisco-based Main Post Partners, said he’s 
seeing continued opportunities for deals tap-
ping into the bifurcated U.S. economy.

“There’s the top of the pyramid that’s 
doing very, very well, where you’re seeing 
a lot of consumers spending big money on 
brands with great stories and fitness con-
cepts that match the most exotic fitness 
regimen,” he said. “But a much bigger seg-
ment comes from the disappearing middle 
class — the population on a budget. They’re 
much more focused on where they’re spend-
ing their money and getting a value for it.”

In the fitness segment, a tremendous 
number of $10-a-month, no-annual-con-
tract-model gyms have started, he said.

Taking aim at this opportunity, Main 
Post Partners is working to grow Chuze 
Fitness, its portfolio company offering 
lower-priced gym memberships coupled 
with plentiful amenities.

In the beauty space, prestige brands 
such as Too Faced Cosmetics, a former 
portfolio company of Weston Presidio, 
where Mills worked before launching Main 
Post, is growing quickly at the top end of 
the market with backing from General 
Atlantic.

Meanwhile, e.l.f. Beauty, a TPG-backed 
company offering cosmetics for $6 or less 
per bottle, went public  in September at 
$17 a share. The shares are  now trading 
at more than $26.

While the economy has strengthened 
overall in recent years, many U.S. consum-
ers will continue to struggle in the coming 
year, he said. “We’re in the eighth year of 
a recovery …but other than deal multiples, 
it sure doesn’t feel like 2007,” Mills said.  
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